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The Cost of Waiting to Purchase Long-TermCare Insurance  vumsomm

Yourclientshavebusylives.Betweenfamilyand
workobligations, theyhavealotgoingon.So

even if they understand the value of long-term care
insurance, purchasingapolicyoftenisn’tatop
priority.Buttheymaynotbeawarethere’scost
associated with waiting.

It's easy to putthings off until tomorrow. But some of life’s
decisionsare tooimportanttoignore. Waitingto purchasea
long-term care insurance policyis one of them. Waiting may mean
payinghigherpremiumsdowntheroad.Procrastinatingalso
could lead to the inability to qualify for coverage. That makes this
conceptwell suited for:

> People who are inclined to put off the decision to buy

) Peoplewhothinklong-term careinsuranceis too expensive (it

willonlygetmoreexpensivethelongertheywait)
The Real Cost of Waiting

Withoutalong-term careinsurance policy, your clients
could face paying the entire cost of services out of their
own pockets. That’s the real cost of waiting.

» People who are concerned about future health issues (a change in
health could make them ineligible for coverage)

$6,990 per month

Nursing Home o
for a semiprivate room

$4,245 per month

for a one-bedroom unit

Assisted Living

$3,872 per month

for the services of a home health aide

Source: Mutual of Omaha’s Cost-of-Care Survey conducted by
LTCG,2014;releasedjune2015.Nursinghome costs are based
onthe national average of $233 per day, 30 days per month.
Home health aide costs are based on the national average of
$22 per hour, 44 hours per week, 4 weeks per month.
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How it Works

It’simportanttoletyour clients knowthere’s acost associated with
putting offthedecisionto buylong-termcareinsurance.

Makesuretheyunderstandtheirpremiumisbasedontheirage
whenthey purchase a policy. That means the youngertheyare, the
less expensive the premiumwill be.

Forexample, Danielknows he needs long-term careinsurance. But
withtwoboysincollege,hehasotherthingstothinkaboutand
otherexpensestoconsider.Atage 50, hefeels hehasplentyof
timeto buyapolicy.

See howwaitingto purchase long-termcareinsuranceimpacts the
premium hewould pay.

Age at
purchase

Annual

premium

Inaddition,ahealthdiagnosiscouldmakehimineligiblefor
coverage. Thatmeansif Daniel’s healthwere to change tomorrow,
hemaynotbeabletopurchaselong-termcareinsuranceatany
price.

Premiuminthis exampleis based onrates foramale purchasing
aMutualCare®Secure Solution policy with a $3,000 monthly
benefit, $108,000 policy limit, 36-month benefit period and 90-day
elimination period. It does notinclude optional features like inflation
protection or shared care.

Concept Advantages

No one knows what the future holds in store. Soit’s wise not to put
offthe decisionto purchase long-term care insurance. Buying now
provides these advantages:

b Insurability-Applying forlong-termcareinsurancewhenyour
clientsareyoungandingoodhealthmay makeiteasierto
qualify for coverage

b Affordability-Becausepremiumisbasedonageatthetimeof
purchase, everyyearyour clientwaits meansthe priceincreases

> Peaceofmind-Anaccidentorprolongedillnesscanhappento
anyoneatanyage. Along-term care insurance policy may help
your clients resteasy knowing they’ll be able to get the care they
need
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